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WHO WE ARE
PEOPLE, VINEYARDS, AND TIME

ECONOMIC AND SOCIAL PROFILE

2025 has been an especially significant year for Corpinnat. 
We experienced a historic harvest in both quality and 
quantity and consolidated our collective brand, which has 
grown in members and diversity, guided by rigour, high 
standards, and consistency. 2025 confirms that our model 
based on origin and respect for the territory is strong, 
meaningful, and built for the future. And it is strong because 
it is shared and founded on trust, quality, and commitment.

Corpinnat is a collective brand name in the European 
Union, founded in April 2018, nowadays grouping 
twenty-one wineries (March 2026) from the heart 
of the historic Penedès Region (997 km² and 
46 municipalities). It is a collective project made up 
of people and wineries who share the same way of 
understanding vineyards, wine, and territory.
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VALUES AND COMMITMENTS
RIGOUR, CONSISTENCY, AND QUALITY
Corpinnat defends a way of understanding wine 
based on respect for the territory, people, and time. 
Quality, origin, and coherence guide every decision, 
from vineyard to bottle.

VALUES & REQUIREMENTS:  
THE VINEYARDS
100 % organic farming throughout the 
business group 
All vineyards must be certified as organic 
farming for the total group of wineries.  
Grapes may only be purchased from the 
Corpinnat territory

Authorised varieties
Historical varieties (minimum 90 %): xarel·lo, 
macabeu, parellada, malvasia, garnatxa 
negra, monastrell, sumoll, and xarel·lo vermell. 
Authorised varieties (maximum 10 %): malvasia 
de Sitges, trepat, chardonnay, and pinot noir

Winery-owned vineyards
All the wineries must own a vineyard 

Contracts 
Contracts with supplier winegrowers must be 
long-term (minimum of 3 years) and with a 
minimum guaranteed price

Manual harvesting
Manual harvesting must be carried out in 
individual containers or by a small trailer to 
respect the integrity of the grape.

VALUES & REQUIREMENTS: THE WINERY
Organic certificate
Obligatory organic seal

In-house vinification 
Throughout the business group

Ageing
Minimum 18 months, and at least one corpinnat 
of 30 months and one of 60

Bottle closing
Use of cork and wire closure

Added sulphites
Maximum 90 mg/l

100 % corpinnats
The Corpinnat winery can only make and 
market corpinnats

Purchased not allowed 
Must, wine, and neck-down bottles

Unlabelled brand
Prohibited

Control Audits
All corpinnats must pass three annual audits, 
two of them at harvest time. External auditor: 
Bureau Veritas



AGEING
TIME, DEPTH, AND EVOLUTION

ECONOMIC PROFILE
CORPINNAT IN FIGURES 2025

Newly created wineries have transitional periods to adapt  
to ageing periods of more than 30 months and more than 60 months.

Ageing is an essential element 
in defining Corpinnat wines.

45 %
from 18 to 30 

All wineries market at least  
one corpinnat aged 60 months

*Global data of Corpinnat wineries (corpinnats and still wines)

Bottles sold

Invoicing

Wine Tourism Visits

Date of First Sparkling Wine on the Market

Average Orienting Price (PVP)

Products Sold

Work Centres*

Supplying Winegrowers*

Fully Owned Hectares*

Hectares of Independent Winegrowers*

Workforce*

3,000,055

€ 34,128,936.89

34.497

1887

20,45 €

129

27

143

712

609

343

All wineries must market at least 
one corpinnat aged 30 months

All corpinnats are aged 
at least 18 months

13 %
over 60 

42 %
from 30 to 60 



21 %
Export 

79 %
National market  

64 Countries

2025 HARVEST
CRAFT, CLIMATE, AND COMMITMENT

NEW WINERY INCORPORATIONS 
GROWTH, DIVERSITY, AND CONSOLIDATION

After years of drought, the 2025 harvest has 
been historic in both productivity and quality. 
Rainfall and moderate temperatures favoured 
homogeneous ripening, good sugar-acidity 
balance, and optimal grape health. Nearly 
8 million kilos of grapes were harvested, with an 
average yield of 6,644 kg per hectare, well above 
the 2024 results. 94 % of harvested grapes were 
historic indigenous varieties, predominantly 
xarel·lo, macabeu, and parellada.

48.5 % of the grapes came from estate-
owned vineyards and 51.5 % from contracted 
vineyards. Corpinnat wineries signed contracts 
guaranteeing a minimum price of € 0.92 per kilo, 
although the average price reached € 1.10/kg. 
The economic return for supplier winegrowers 
amounted to € 4.3 million, with an average 
income of € 7,300 per hectare — 58 % higher 
than the previous year.

2025 was marked by Corpinnat’s growth, with the incorporation 
of six new wineries under the same strict rules, requirements, and 
commitments. Celler Viader, Mas de la Basserola, Celler Kripta, Demost, 
Mas Bertran, and AT Roca expanded the collective to 19 members. This 
growth reflects the strength and attractiveness of the collective brand, 
which has a clear focus on the present and the future. 

Harvested

Average price of all the grapes bought with Corpinnat destination 

Average vineyard yield 

Economic return to growers

7,990,320 kg

€ 1.10/kg

6,644 kg/ha

€ 4,329,627.45

CORPINNAT IN THE WORLD
MAIN EXPORT MARKETS

USA, Netherlands, Switzerland, United Kingdom,  
Sweden, Denmark, Canada, Germany, Finland, Ukraine


